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Tahitian Village - Unorthodox methods used for land sales 

By G.A.Lewis /Special to the Advertiser 

Selling the Dream 

George Reinemund is just the kind of tall, outspoken and gregarious fellow that comes to mind when people think of 

Texans, despite that he hails from Iowa.  In 1972, Reinemund was living in San Antonio, working in insurance sales when 

he said he perceived an opportunity in real estate.  He soon found himself working for Property Investments, a company 

out of Houston, selling residential lots, usually site unseen, as was the custom, on Lake Livingston.  “They used to be able 

to sell land literally coming into people’s homes and showing them a map,” Reinemund recollects.  “And that’s what we 

were doing in Livingston, Texas.” 

One afternoon, while driving along Texas 71 in the course of his work, Reinemund said he noticed a “Property 

Investments, Incorporated” sign hanging on a barbed wire fence near the road.  Since that was his employer’s company 

name, it roused his curiosity and turned out to be a first glimpse of his future.  Soon afterward Reinemund found himself 

squarely in the thick of Tahitian Village, a development project which would eventually become his home.   

In the 1970’s if you had a pulse and a Texas address, you had a good chance of being chosen by land developers like 

Property Investments as one of the lucky winners of a swell prize.  “They’d get these letters in the mail saying that they’d 

won a prize,” recalls Reinemund, “and most of them came down here to collect their $10,000 or a new car or whatever 

it was.”  You could claim your prize by coming out to visit a development site.  People came in the hundreds. “But almost 

everybody won themselves a free stay somewhere,” Reinemund claims.  “All they had to do was get there.”  

Those who arrived to consider the opportunity and claim their prize were driven around in Broncos, Tahoes, and 

Suburbans; whatever could navigate the landscape over no road at all.  Despite that the actual prize awarded to 

prospects was unlikely to be worth the trip, each visitor got the pitch.  Each was asked to imagine how Tahitian Village 

would look after the installation of all the amenities of a plush resort.  “On the original maps,” says Reinemund, “there 

were lakes.  There were meant to be some 23-acre lakes and some 5-acre lakes.”  Visitors with the best imaginations 

visualized an enviable hot spot with massive profit potential. 

Sometimes prospects were enticed with a special taste of the local culture to convince them to make the investment 

opportunity of a lifetime.  “The Castle” was a popular eatery that was housed in the building that is now Cedar’s 

Mediterranean Grill.”  For about $2.50, Reinemund and Hoffman confirm, patrons could get a memorable chicken fried 

steak that seemed about twice the size of its platter and provided a perfect platform for a thick smothering of very tasty 

cream gravy.  This left prospects with a feeling of abundance and helped encouraged similar feelings toward the 

potential for the Tahitian Village project.   
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However, one did not have to present in order to seal the deal on a Tahitian Village lot.  Many lots were sold, site 

unseen, to excited buyers hailing from nearly every corner of the world- except Bastrop.  In those days, Reinemund 

estimates that “maybe 2 lots in 1,000 were sold to anyone who lived in Bastrop County.”  “Locals didn’t much care for 

Tahitian Village,” Reinemund attests.  He illustrates with a local version of “The Big Mac Index,” used by The Economist.  

“We charged three or four dollars for a hamburger, french fries, and a drink.” Down the hill in Bastrop proper you would 

pay half that amount.  “They thought it was an expensive deal.  And who in the world would want to pay six or seven 

thousand for a lot that you could have bought five years earlier for two thousand?”   

As with most ventures, there were those who had better success than others with closing the sale on a lot in Tahitian.  

TC Hoffman tried his hand at land speculation sales but gave it up after less than a month.  He found it difficult to paint a 

compelling enough picture through which prospects could envision their dream.  “There was good money, but there was 

too much lying going on for me.”  Hoffman describes Reinemund as an exception to his rule where developers are 

concerned.   “Most of these ‘fly-by-nights’ I call’em, they lie to ya.  You might find one good one in a hundred, and 

George was him.”   

Reinemund had no difficulty selling the potential of Tahitian Village.  Over the course of a couple of years, he became 

Property Investments’ top salesman nationwide.  Reinemund’s pitch was pretty simple, “Have you ever been to Bastrop 

or seen the Bastrop State Park?” he’d ask.  “Well this is right across the street and it looks just like it.”   Reinemund’s 

general experience with land is also a simple proposition.  “You can take a piece of property anywhere.  You buy it for 

$1,500 per quarter acre or buy a golf course property for $5,000 a quarter acre and put 10 percent down and 8 percent 

interest for 7.5 years.  Then, if you add streets and water and electricity and telephone and a golf course and some 

green areas, generally the property will at least go up somewhat in value.”  So it seemed reasonable to expect good 

things for Tahitian property owners. 

Reinemund said his simple presentation worked so well that he only had to actually appear on the site about six times in 

two years.  “I’d just offer a prospect the going deal, like a 10 percent discount if you went to see the property within 90 

days.  Then I’d call ahead to somebody on the site and tell them that a buyer was coming for their 90-day, 10 percent 

deal, and they’d get signed up.”  Reinemund’s wistful expression suggested he wished it were that easy to sell property 

these days.  

For the moment, Tahitian was a going prospect with lots selling hand over fist. 

(The next installment is,  ‘Realty Reality’ ) “ 
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“Tahitian Village / Looking to the future and the possibilities 

By G.A. Lewis   Special to The Advertiser 

As a relatively new Bastrop resident, G.A. Lewis became intrigued with Tahitian Village and its history and made 

inquiries.  This series presents a bird’s eye view of Tahitian Village, past, present, and future, for the benefit of readers  

who share a curiosity about this unique and beautiful community in the Lost Pines of Bastrop County. This is the final 

segment of a 6-part series. 

With its majestic loblolly pines and dramatic rolling hills overlooking unspoiled river panoramas, Tahitian Village could 

and should be the crown jewel of Bastrop.  Instead, bad luck, neglect, greed, mismanagement, acquiescence and apathy 

have each taken a toll.  Some residents accept the slow pace of progress, preferring to focus on appreciation for the 

beauty and quiet.  They see development as a necessary evil.  If you buy with your eyes open and expect no more than 

what you can see, you can be a happy property owner in Tahitian, and many are.   

Others are becoming impatient and their ranks are swelling.  For them the full promise of Tahitian Village is locked in a 

remote state of latency, like a diamond in the rough lying just out of reach, stuck in a quagmire surrounded by thorny 

vines.  It seems to be waiting for just the right person to pluck it from its troubled situation and polish it into the 

brilliance that waits just below the surface.   

Resident futurist John McPhaul detects an important shift.  “The problems of Tahitian are no different than those of any 

other city or county areas,” McPhaul said.  “The difference is that Tahitian residents are beginning to look beyond the 

property owner’s association and the water district for solutions.”   

Some will disagree, but, for the sake of argument, let’s assume it is impractical for Tahitian to continue as it has since the 

mid-1970s.  What will it take, for the sake of Bastrop as well as for Tahitian itself, to set things right so Tahitian can 

realize its full potential on a reasonable schedule?   

Attend Meetings 

An important part of the solution is for more residents to attend property owner and water board meetings and to cast 

ballots when they come up.  Citizens who fail to engage don’t merely neutralize their power; they surrender it to others.  

County Commissioner [Willie]Pina said, “I encourage residents of Tahitian Village, and all citizens, to become more 

involved in civic matters and the election process.  That is how elected officials and other governing bodies are informed 

about your concerns.”   

One possible but rarely discussed direction for Tahitian is incorporation to establish a new tax base and new political 

control.  Incorporation is not impossible for Tahitian, but it presents some challenges, not the least of which is to elicit 

the cooperation of 65 percent of property owners who live elsewhere.   

A small but important portion of Tahitian near the main entrance on Highway 71 is inside Bastrop’s city limits.  Resident 

and former Bastrop city council member John Creamer said most of that property was included in the original town tract 
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and can’t be extracted.  So an incorporated Tahitian could not earn important commercial taxes from properties along 

Highway 71 unless Bastrop offered them up as a gift.   

As a practical matter, Bastrop has to annex Tahitian.  Expanding to the west can’t last forever and expanding to the east 

while skipping over Tahitian isn’t in the cards either.  Annexation into Bastrop is more a question of when, not if.   

On a certain level, Tahitian Village is already a part of Bastrop, although that is not the way some Bastropians see it.  

Another way to see it is that, as Tahitian remains stagnant or sluggish in its journey towards fulfillment, it has the effect 

of holding Bastrop back by failing to attract new home owners who could increase local tax revenues.   

Unless the Bastrop city council waits doggedly for someone else to first pay for roads, annexation represents a huge cost 

to the city at the front end.  However, if Karen Pinard’s $14 million road bonds or another strategy can produce the 

desired result, then annexation or incorporation may be the best paths toward fulfilling Tahitian’s potential.   

Creamer points out that, in the past, new roads have promptly resulted in new homes being built in Tahitian.  Suppose 

the 5,600 quarter-acre unimproved lots in Tahitian could be combined into half-acre lots and eventually become sites 

for 2,800 new homes.  The total number of homes in Tahitian would triple over the existing 1,400 homes.  Presumably, 

property tax revenues would increase proportionately.   

If such projections are close to correct, then fixing Tahitian’s roads would pay for itself many times over in a reasonable 

amount of time and in numerous ways.  In the short term, annexation and completed roads would create a miniature 

economic boom with new roads and sewage connections generating a spike in new home construction. 

Just glancing at the Bastrop Chamber of Commerce road map illustrates that annexing Tahitian would about double 

Bastrop’s geographic footprint.  Not inconsequentially, the city would also gain access to much-needed water supplies, 

which seem to be plentiful in Tahitian.  Remember TC Hoffman’s “lake” next to Lakeside Hospital?  How does a lake form 

at the top of a big hill?  “It’s spring-fed,” Creamer points out.   

So what’s the holdup?  

Some qualified observers, most of whom prefer to remain anonymous, suggest a major drawback to annexing Tahitian is 

fear of political change.  Christy Kosser, a resident of Tahitian and an outspoken former city council candidate, serves on 

the Bastrop Planning and Zoning Committee.  Kosser observes, “Adding 3,000 new voters would definitely change the 

political landscape in unpredictable ways, and that would be a threat to those whose interests are vested in the status 

quo.” 

Nevertheless, change is coming to Tahitian and, through it, to Bastrop.  Discussions with various Tahitian residents 

indicate that pressure is building for services that are commensurate with paying some of the highest combined tax 

rates in central Texas.   

They want better deed restrictions enforcement, stepped-up foreclosures on properties showing decades of delinquent 

taxes, better law enforcement presence, more input into how roads are built and repaired, and more accountability for 

the expenditure of all kinds of revenues. 

At the same time, the opportunities inherent in the wealth of Tahitian’s location and natural resources are rapidly 

becoming too obvious for the ambitious to continue to ignore.  For example, Bastrop is directly in the path of a 

“California tsunami” of citizens escaping that states collapse of public finances and services who are looking for a place 

to land.   

Something’s got to give. Watch out. Tahitian Village is coming.”     


